VIRAL STORYBOARD
"The ₦2m Mistake" — Real Estate Company
Built using Jenny Hoyos' VIRAL formula: Visual Shock → Immediately (peak action first) → Rising Action → Anticipation → Lasting Payoff. No unnecessary story beats — only the relevant ones.
CONCEPT
A cautionary story about a family who under-priced and under-marketed their own home sale, then turned it around with professional help — framed as a mistake-to-fix arc rather than a straight property tour.
STORYBOARD
	Time
	VIRAL Beat
	Visual (Shot)
	Dialogue / VO
	

	0:00-0:01
	V — VISUAL SHOCK
	Cut straight to agent standing in a stunning, fully-furnished living room, camera slowly pushing in. No intro, no logo.
	(No dialogue yet — pure visual)

	0:01-0:03
	I — IMMEDIATELY
	Agent mid-sentence, as if caught already talking. Quick flash cut to a "SOLD — Below Market Value" sign, then back to her.
	"...and that's the exact mistake that cost this family ₦2 million."

	0:03-0:07
	R — RISING ACTION (pt 1)
	Cut to phone screen showing a listing with dark, blurry photos.
	"They listed this house themselves, no agent, no professional photos, priced it based on what their neighbor sold theirs for two years ago."

	0:07-0:12
	R — RISING ACTION (pt 2)
	Cut: calendar pages flipping / days crossed off, phone with no notifications.
	"It sat online for four months. Zero calls. By the time they came to us, they were desperate to sell — and desperation always shows in the price."

	0:12-0:16
	A — ANTICIPATION
	Camera holds on agent's face, slight pause before cutting — no rush to the next beat.
	"So here's what we changed in one week that got them 3 offers—"

	0:16-0:20
	L — LASTING PAYOFF (pt 1)
	Quick cuts: professional, bright, staged photos of the same house; phone buzzing with notifications.
	"New photos. Repriced based on real comps. Listed on the platforms buyers actually use."

	0:20-0:24
	L — LASTING PAYOFF (pt 2)
	Final shot: agent direct to camera, confident tone, "Multiple Offers Received" text overlay held on screen.
	"They sold for ₦2 million more than their first asking price — in nine days. If you're about to list your place yourself, message me before you post it."


WHY THIS WORKS (VIRAL FORMULA APPLIED)
• Visual Shock: Opens on a fully staged, attractive room instead of a logo or intro — the video has to be visually engaging within the first second to survive the scroll.
• Immediately: Skips all setup and starts mid-sentence at the peak action (the costly mistake), rather than building up to it slowly.
• Rising Action: Stacks two quick beats (bad photos, then silence/no calls) that escalate the problem before any resolution is offered.
• Anticipation: A deliberate pause before revealing the fix creates a short gap the viewer wants filled — this is the moment retention is either won or lost.
• Lasting Payoff: The resolution is specific and concrete (₦2m more, 9 days) rather than vague, and ends on a direct, low-pressure CTA.
[bookmark: _GoBack]SUBMISSION
Explanation: This storyboard applies Jenny Hoyos' VIRAL formula to a real estate case-study story. The video opens on visual shock (a staged room, no intro), jumps immediately into the peak moment (the costly mistake), escalates through rising action (bad photos, radio silence), holds a brief anticipation beat before the fix, and closes with a lasting, specific payoff and direct call to action.
